BU3HEC-KOMMYHHUKAIIUA B B2B MAPKETHUHI'E:
HEPCIIEKTUBbI PASBUTUSA

CoBpeMEHHBIM  MapKETUHT MIPEANpUITHH, padoTalIMuX Ha
IIPOMBILIJIEHHOM pBIHKE WM Ha pblHKE B2B, Haxomurcs Ha Jtare
pazButus. Kak yTBep)KIalOT CHeUanucThl, (aKTUYECKH Ha BCEX
reorpaduyecKkux phIHKax, MapkeTuHr B2B kak ¢yHKIus mapkeTuHTa
YCTYMAaeT B CBOEM pPa3BUTHUU MAPKETUHTY MOTPEOUTEIHCKUX TOBAPOB
unu mapketunry B2C.

CeromHss KOMIIaHWM, AEHUCTBYIOIIME B PAMKAX IMPOMBIILIEHHOTO
pBbIHKA, UMEIOT TaKue o01Iue HeaocTaTku [1]:

- OOJIBIIMHCTBO  yIPABJICHUECKUX  PEHICHUM  MPUHUMAIOTCS
PYKOBOAUTEISIMUA TPEANPUATUNA, UCXOAS W3 WHTYUTUBHOIO MOHUMAHUS
pBIHKA WK pparMeHTapHOU HHGOPMAIUH, TTOJTYYEHHON OT MapTHEPOB U
COTPYIAHUKOB;

- TPOMBINUICHHBIMH TPEANPUITUIMA B CBOEM OOJIHIIIMHCTBE
CEeTrOHSI PYKOBOIAT «TEXHAPW», KOTOPHIE HE HWMEKT HE TOJBKO
CIEMATBHOTO MAapKETUHTOBOTO OOpa3oBaHUs, HO UM COBEPIICHHO HE
MMOHUMAKOT, XOTS HHTYUTHBHO YyBCTBYIOT, 3AKOHBI YIIPABIICHUS,

- OTCYTCTBHE CTPATETMYECKOTO MBIIUICHUSI Ha JIOOOM YpPOBHE
yIIPaBJICHUS;

- OTCYTCTBHE COOTBETCTBYIOIIMX CHUCTEMHBIX 3HAHWUM M OIBITA
pabotei B B2B wmapkernHre y OOJBIIMHCTBA OTE€YECTBEHHBIX
MAapKETOJIOTOB MPOMBIIUICHHBIX TPEANPUSITHMN.

OnHa W3 OCHOBHBIX OTIWYHTENBHBIX 4YepT B2B mapkermnra —
OTPAHUYCHHOE KOJMYECTBO KIHMEHTOB. Tak, Hampumep, Ha «3aBoje
AJIEBATOPHOTO 000pyI0OBaHUS, JlenapTamMeHT HKOJIOTHYECKOU
0€30IaCHOCTH B TEUECHHUE TOj[a PEajn30Bajl CBOIO MPOAYKIUIO U YCIYTU
Bcero Jmmb 18 ximentaM. Takas OCOOECHHOCTH J€Ja€T OCHOBHBIM
3¢ (PEKTUBHBIM WHCTPYMEHTOM MPOABMIKEHHS TIEPCOHATBHBIC MPOIAXKH.
OCHOBHBIM, HO HE €IMHCTBEHHBIM.

Eme omHa ocobenHocth peiHKa B2B — mporecc mnpuHATHS
pElICHUsT O TIOKYIKE MOXET JJUThCA OT HECKOJBbKUX HEACIb J0
HECKOJIBKMX JIET, HO Yallle BCETO — 3TO HECKOJBKO MecsueB. M BaxHbIM
ABJISICTCSL TIOAJACPKAHUE CBSI3M HA MPOTSKEHUU Bcero rnepuona. Cassw,
YUYUTHIBAIOIIEH OCOOEHHOCTH Ka)XXJOTO JTala Mpolecca MNPUHATHUS
pEIICHU O MOKYIIKE.

AnemrHa M.B. Beigenser cieayronmye 3tanbl NPUHATUS PEIICHUS
0 MOKyIKe Ha pbiHke B2B [2]:



1. Oxxunanue WIN OCO3HaHUE
po0IeMbI/TOTPEOHOCTU/BO3MOKHOCTH.

2.0npeneneHre KOHIENTYAIbHBIX XapaKTEPUCTUK HEOOXOIUMOTO
TOBapa WJIH YCIYTH.

3. Pa3paboTka neranbHOM crienupuKaIuy 1isl 3aKyIKH.

4. ITorcK MOTeHIIMATBHBIX HCTOYHUKOB TIOKYTIKH.

5. [lonydenue n aHaJIN3 NPEIJI0KEHUI O TOCTABKE.

6. Oenka npeaaokeHuH 1 BBIOOP IOCTABIITUKA.

/. 3aKIIIOUeHUE CACITKH.

8. Mcrionb30BaHME MOKYTIKK U aHAJIN3 TTOCTaBKH.

He Bce 3akynku Ha peiHke B2B BKII0OUarOT BCe ONMMCAHHBIE CTAANU
pewenus. [Iporiecc MOXET OBITh CIOXKHBIM M JJIUTEIbHBIM, a MOXET
OBITh OTHOCUTEIBHO MPOCTHIM U KOPOTKUM. [[TUTENTBHOCTD U CIOKHOCTh
JIEJIOBOTO PEIICHUSI O 3aKYIKE OMPEACIISIETCS] CIOXKHOCTHIO MPOOJIEMBI,
pelIacMour MOKyIaTelIeM.

HauGonee pacrnpoCTpaHEHHBIMHU KaHaj1aMu Ou3Hec-
KOMMYHUKAIUM, K KOTOPHIM YYBCTBUTEIbHBI MOTPEOUTEIM HA PHIHKE
B2B sBnsitorcsi ceMuHaphl Win npo(eccuoHaNbHOE 00yUYEHHE; BCTpEeUn
C MPEACTABUTENSMHU IOCTABIIUKA C IEIbIO MOJYUYECHUS! KOHCYJIBTAIUU;
calThl mpousBoauTeaeh. MHTerpamus 3TUX Tpex KaHaJloB B OJWH — B
dbopMe BeOMHAPOB — O0y4YEHHE CHEIHATUCTOB MOCPEACTBOM MHTEPHETA,
AT CYIIECTBEHHOE MOBBINIEHNE 3P(PEKTUBHOCTH MAPKETUHIOBOM
NeATEeIIbHOCTH.

ITo nanubiM uccaenoBanus kommnanuu Jandocc TOB 3a 2010 ron,
YBEIUYUIIOCh ~ KOJIMYECTBO  KBaJUW(PUIMPOBAHHBIX  CHEIUAIHUCTOB,
KOTOpbIE  CTalli  HEMOCPEACTBEHHO  oOpaimarbcss K caliTam
MpOM3BOAUTENICH JuIi mnoucka HHGopMalMu 00 HHTEpEeCcyeMOM
obopynoBanuu [3]. ITostomy 2011 rox morpedyer or B2B kommanuii
YCUJIEHHOTO BHHUMAaHHUA K CBOeMYy WHHTepHeT-pecypcy. OOHOBIIECHHE
UMEIOLIEHUCS TEXHUYECKOW JIUTepaTyphl, AeTallbHOE HH()OPMUPOBAHUE O
HOBMHKAX W HUX MPEUMYIIECTBaX, YCTAaHOBJICHWE MHTEPHET-KOHTAKTA C
KJIMeHTaMH U (GOPMHUPOBAHHE CBOCH paCIHIMPEHHON 0a3bl MOIANHMCYHNKOB
U1t TPO)€CCUOHATBHBIX PACCBUIOK — 3TO HEOTHEMJIEMBIE 3JIEMEHTHI
YKpETUICHUS TTO3UIIUNA caliTa U mocTaBIuka ooopynoanus B 2011 roxmy.

CerogHss ONHMM U3 TEPCHEKTUBHBIX HWHCTPYMEHTOB OHW3HEC-
KOMMYHUKAIUNA SIBJISIFOTCS COLMJIbHBIE Meaua. OTHOIIEHHE K HUM Y
MapKeToJ0roB, padoTarommx Ha peiHke B2B Heomno3naunoe. OjHa
rpynmna CHenuaJdCcTOB CUMTACT WX INEpPCNEKTUBHBIMU, a Jpyras —



Oecrione3Hol Tparoil BpeMeHHM u cui. [lo HamemMy MHEHHIO,
WTHOPUPOBATh TAKOM KOMMYHUKAIMOHHBIM KaHal HEJb3A. ITo
uccnenoBanusiM komnanun LeadForcel, LinkedIn npusnan cambiM
s dexTuBHBIM conanbHeIM pecypcoM ansa B2B [3]. Uepes LinkedIn
yamie, 4eM uepe3 APYrue COLUAIbHBIE CETH NEPEXOASAT Ha CaWlThl
npousBoauTeneil. Peructpupysich, mnoab3oBarenb LinkedIn wmoxket
MOCTABUTh JOCTYN K KapTOYKE KOMIIAHMU U yKa3aTh CChUIKY Ha CallT B
OTACIBbHOM KaTeropuu. To €CTh OCHOBHAs MOJib3a OT 3TOr0 pecypca —
obOecrnieueHre nepexo/ia Ha CauT KOMITaHUH.

Crnenyetr oOparuTh BHUMaHUE HA OAWH U3 MHCTPYMEHTOB OU3HEC-
KOMMYHUKanui Ha pbiHKE B2B, kxortopeid, mo muenuro /.Ipuanna
«paboraeT Bcerma!» [4] — aTo ketic-ctamu (case study). B cBs3u ¢ tem,
4yTO Ha pbiHKE B2B Kkak npaBuio, MpOUCXOAUT peanu3aius JOPOTUX U
CJIOKHBIX TOBAapPOB M YCIIYT, KJIIOUYEBBIM KPUTEPUEM MPUHITUSA PEIICHUS
ABJISIETCS  JIOBEpHE K  TOCTAaBIIUKY, J(PPEKTUBHBIMU  SIBIISIOTCS
WHCTPYMEHTBI, KOTOpPBIE CO3Aat0T 3TO JoBepue. [logpoOHbie omucaHus
YCHEIIHbIX MPOEKTOB, KOTOPHIE TAKXXE HA3bIBAIOT «HUCTOPUU yCIIEXa»
WM case Study — oMH U3 TaKUX HHCTPYMEHTOB.

[Ipn moMomm K3MC-CTaAu MOXHO MPOJAEMOHCTPUPOBATH JTIOBEPUE
KJIINEHTOB, CTENEHb WX YIOBIECTBOPEHUS, CUCTEMHOCTh COOCTBEHHOTO
noaxojia K aenay u T.4. CuenuaiaucTsl PEKOMEHIYIOT UCIIOIh30BaTh KeHc-
CTaJd Ha caillTe, B OJJEKTPOHHBIX paCChUIKaX, B pPa3gaTOYHBIX
MaTepualiax Ha BhICTABKax U T.1.

Crpykrypa Keic-cranu ciaenyromas [4]:

1. CripaBka 0 KOMITAaHUU-KIIUEHTE

2. Onucanue npoOIeMbl

3. Onmucanue mporiecca BbIOOpa MOCTABIITUKA

4.Tlouemy B uTore BHIOpaAIU Bac?

5. [loapoOHeiiiiee onmucanue MpoeKTa

6.Yro momyuunock (pororpadguu, TEXHUUECKHUE XaPAKTEPUCTHUKH,
CXEMBI U.T.]I.)

/. I3MepuMBbIil pe3ynbTar MPoeKTa (€Ciu €CTh)

8. OT3bIB KJIMEHTA

9. Bam KOHTaKTHBIN OJIOK M MPHU3bBIB K ACHCTBUN

[To cytn, npeaHa3HaY€HUE MMOCTABIIMKOB TOBAPOB U yciyr Ha B2B
pBIHKaX —3TO MOMOraTh CBOMM KJIHMEHTaM JejaTh uX OusHec Oolee
ycrnemHbiM. M 31ech OCHOBa OTHOIIEHUW — 3TO B3aUMOBBITOJHOCTh U
JOJITOCPOYHOCTh, UTO YK€ CaMO IO cede JAUKTYET ONpeACICHHbIE MEPbI
MapKETHUHTa U COOTBETCTBEHHO — OM3HEC-KOMMYHHUKAIUH.
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